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Safe Harbor
This presentation and the documents incorporated by reference herein contain forward-looking statements
regarding future events and our future results that are subject to the “safe harbor” provisions of the Private
Securities Litigation Reform Act of 1995. All statements, other than statements of historical facts, are
statements that could be deemed forward-looking statements. These statements are based on current
expectations, estimates, forecasts, and projections about the industries in which we operate and the beliefs
and assumptions of our management. Words such as “expects,” “anticipates,” “predicts,” “projects,”
“intends,” “plans,” “believes,” “seeks,” “estimates,” “continues,” “endeavors,” “strives,” “may,” variations of
such words and similar expressions are intended to identify such forward-looking statements. In addition,
any statements that refer to projections of our future financial performance, our anticipated growth and
trends in our businesses, and other characterizations of future events or circumstances are forward-looking
statements. Readers are cautioned these forward-looking statements are based on current expectations and
assumptions that are subject to risks and uncertainties, which could cause our actual results to differ
materially and adversely from those reflected in the forward-looking statements. Factors that could cause or
contribute to such differences include, but are not limited to, those discussed in this release and those
discussed in other documents we file with the Securities and Exchange Commission (SEC). More information
on potential risks and uncertainties is available in our recent filings with the SEC, including Cincinnati Bell’s
Form 10-K report, Form 10-Q reports and Form 8-K reports. Actual results may differ materially and
adversely from those expressed in any forward-looking statements. We undertake no obligation to revise or
update any forward-looking statements for any reason.
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Non GAAP Financial Measures
This presentation contains information about adjusted earnings before interest, taxes, depreciation and
amortization (Adjusted EBITDA), Adjusted EBITDA margin, net debt and free cash flow. These are non-GAAP
financial measures used by Cincinnati Bell management when evaluating results of operations and cash
flow. Management believes these measures also provide users of the financial statements with additional
and useful comparisons of current results of operations and cash flows with past and future periods. NonGAAP financial measures should not be construed as being more important than comparable GAAP
measures. Detailed reconciliations of Adjusted EBITDA, net debt and free cash flow (including the
Company’s definition of these terms) to comparable GAAP financial measures can be found in the earnings
release on our website at www.cincinnatibell.com within the Investor Relations section.
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Cincinnati Bell - Today




140 years of Industry Leadership and
Innovation

Fioptics video subs: 88K
Broadband subs: 271K

Diversified Portfolio of strategic
products

Access lines: 493K

Clear “right to win” in Cincinnati

Sites lit with fiber: 5,500

Fiber route miles: 6,300

2014 Customer Channel Mix

2014 Product Mix by Revenues
2%

Data

8%
Voice - Local Service
12%

Business
63%

38%

Consumer
37%

Managed and
Professional Services
Long Distance and VoIP

16%

Entertainment
24%
Graphs exclude Wireless segment and IT equipment distribution
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Other Wireline

Cincinnati Bell – The New Era
Our objective is to transform Cincinnati Bell into a company with Growing Revenue,
Growing Profits, Significant Sustainable Free Cash Flows, and a Healthy Balance
Sheet

Key initiatives for successful transformation…
1 – Initiated a process to sell our Wireless business
2 – Evaluate opportunities to monetize our investment in CyrusOne
3 – Execute on strategic product development and demonstrate Wireline
revenue growth, of which, Fioptics is the key component

Fiber investments have dramatically reshaped our BRAND and PUBLIC PERCEPTION
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Executing Objectives

We are doing what we said we would do
1 Reached agreement to sell Wireless spectrum license and certain assets to Verizon

 Spectrum sale closed on September 30, 2014
– Cash proceeds of $194 million
 Transfer of lease liabilities and other assets valued at approximately $16
million will occur Q1 2015
 Broadens our relationship with Verizon
– Expect increased foot traffic in Fioptics retail stores
– Opportunity to provide additional carrier services
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Executing Objectives

We are doing what we said we would do
Successfully completed a well timed and thoughtful initial monetization of our
CyrusOne investment
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Sold 16 million CyrusOne Partnership units with proceeds totaling $356 million
– Proceeds used to repay a portion of our 8.75% Senior Subordinated Notes
due 2018, reducing interest payments $28 million annually
– Remaining 44% ownership currently valued at approximately $750 million
– Tax gains from future monetization sheltered by $750 million of tax NOLs



Our strategy has not changed
– Patient investor focused on a well-timed and thoughtfully developed
monetization strategy to maximize shareholder value
– CyrusOne reported outstanding third quarter results:
o Revenue totaled $85 million, up 26% year-over-year
o Adjusted EBITDA was $42 million, up 16% year-over-year
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Executing Objectives

We are doing what we said we would do
3 Strategic Investments have significantly altered the Outlook for Cincinnati Bell

2010

2011
Strategic

2012
Legacy

2013

2014

Integration

 Investments in high demand strategic products are driving strong revenue growth, offsetting
declines of the company’s legacy copper-based products
 Wireline revenue on target to grow year-over-year
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Cincinnati Bell - Accelerating Fiber Investment
Key Drivers
 Fiber is a superior long-term asset
 Financial and operational success
 Progressive change in customer
expectations for bandwidth
 Unique competitive advantage
 Strategy based on strong ROI

Fioptics Revenue
$140

$101

$68
$47
$28

2010 2011 2012 2013 2014
Forecast

Accelerating our fiber investment will result in a significant increase in Fioptics
subscribers and ARPU, which combined drive the resulting higher revenue and
EBITDA
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Focused on Deleveraging…
Interest Expense

Net Debt
$’s in millions

$’s in millions
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Interest savings
of $30 million
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$1,000

$50
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$0
Dec - 12




Dec – 13

June - 14

Dec - 14

Dec - 15

2012

2013

2015

Net debt has decreased approximately $900 million since 2012
In substance – Wireless proceeds are funding the Fiber Acceleration
- We will draw on our Credit Facility when needed at a rate ~ 4.00%
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2014

Financing the
Acceleration

Capital Expenditures

Allows Incremental Capex
Accelerated Plan
Amended Covenant

Leverage targets have NOT
changed, amendments offer
short term flexibility for success
based investments
2015

2016

Secured Leverage

2017

Total Leverage
Accelerated Plan
Amended Covenant

Q1

Q2

Q3

2015
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Q4

Q1

Q2

Q3

2016

Q4

Q1

Q2

Q3

2017

Q4

Accelerated Plan
Amended Covenant

Q1

Q2

Q3

2015

Q4

Q1

Q2

Q3

2016

Q4

Q1

Q2

Q3

2017

Q4

Third Quarter Highlights

Consolidated
Revenue Growth
• Wireline revenue of
$184 million, up $3
million
• IT Services and
Hardware revenue of
$120 million, up 37%
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Closed wireless
spectrum sale on
September 30, 2014,
with cash proceeds
totaling $194 million

Strategic revenue of
$111 million, up
19%

Strong Adjusted
EBITDA of $96
million

• Fioptics revenue
totaled $37 million,
up 39%

• Accelerating fiber
investment and other
projects pressured
Proceeds from the sale
Wireline margins

• Strategic revenue for
business customers
increased by 13%

• IT Services and
Hardware margins
totaled 10%

of 16 million partnership
units in CyrusOne used
to repay $325 million of
8 ¾% Senior Sub Notes
due 2018

Free Cash Flow
($ in millions)

Q3 2014
Adjusted EBITDA
Interest Payments
Capital Expenditures
Pension and OPEB Payments
Dividends from CyrusOne
Working Capital and Other
Free Cash Flow

$

$

96
(33)
(46)
(11)
6
(27)
(15)

YTD 2014
$

$

301
(111)
(121)
(27)
22
(52)
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Full Year 2014 Expectations –

•
•
•
•
•

Capital expenditures range: $180-190 million
Interest Payments of approximately $150 million
Pension and OPEB payments of approximately $40 million
CyrusOne dividends of approximately $30 million
Minimal cash taxes

• One time shutdown costs associated with spectrum sale
and closing down the Wireless business.
• One time transitional cost associated with IT outsourcing
project.

Free cash flow results are in-line with expectations
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Liquidity Position
Liquidity at September 30, 2014
Cash and cash equivalents

In millions

$

182

Partial Repayment of 8 3/8% Senior
Notes due 2020

(23)

Capacity under Corporate credit facility

150

Capacity under Receivables facility

2
311

$

Provides options for financing acceleration of Fioptics
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Net Debt
Actual

($ in millions)

As of September 30, 2014
Receivables Facility
Revolving Credit Facility
Term Loan B
7.25% Senior Secured Notes due 2023
Various Cincinnati Bell Telephone Notes
Capital Leases and Other Debt
Senior Secured Debt
8.375% Senior Notes Due 2020
Total Senior Debt

9/30/2014
$

$

112 $
535
40
135
97
918

$

684
1,602

$

300
1
1,903

8.75% Senior Sub. Notes Due 2018
Other
Net Unamortized Discount
Total Debt
Cash and Cash Equivalents
Net Debt

(3)
1,900
182
1,718

CBB Equity Value of CONE Shares (2)
Net Debt (including value of CONE)

685
1,033

$

Pro Forma
Adjustments

(1)

9/30/2014

(97) $

$

15
535
40
135
81
805

$

661
1,466

$

300
1
1,767

(16)
(23)

(3)
1,764
62
1,702

(120)

$

685
1,017

(1) Shown pro forma for the application of the remaining Wireless specturm sale cash to the pay down of the AR Facility and Senior Notes due 2020
(2) Represents the fair value of CyrusOne's common stock as of September 30, 2014
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2014 Financial Guidance (excluding Wireless)
On September 30, 2014 the Company completed the sale of its wireless spectrum and
has suspended guidance related to this segment. As such, excluding Wireless, the
company is affirming the 2014 Adjusted EBITDA guidance and increasing its revenue
guidance as follows:

Category
Revenue
Adjusted EBITDA
*Plus or minus 2 percent
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2014 Guidance
(excluding Wireless)

Revised 2014 Guidance
(excluding Wireless)

$1.0 billion

$1.1 billion

$333 million*

$333 million*

Cincinnati Bell – Key Takeaways
 Reaffirming 2014 Adjusted EBITDA guidance and increasing revenue
guidance for Core Business (excluding Wireless)
 Investments in strategic products continue to be success based
 Value creation will increase with both profit acceleration and multiple
expansion
 Our plans for monetizing our investment in CyrusOne remain unchanged
 We are committed to our target leverage of less than 3.0x
We are creating a company with unparalleled fiber assets, growing revenues, growing
profits, a healthy balance sheet, and strong sustainable cash flows!
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